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; \ Blogs | Contact Us
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Questions? Call Us 800 .260 93 57
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A ) Karastan
A A Karastan has been creating some of the world's most beautiful rugs for almost three-quarters of a century
{ ~) (H(I(j/ﬂf{ and enjoys a dual role as leader in both manufacturing and interior design innovations.
' -~ Karastan needed a secure way to effectively and efficiently communicate with their four distinct US dealer
networks. Here is some of the information they need to communicate:

Price Lists and Price Tags
Merchandising and Display information
Marketing and Promotions Calendars
General and Special Announcements
Current Microsoft Word and Excel Files

Each dealer "Rep Group" needed its own site so first we designed a portal "entry" page. All of the dealers go
e L, to www.repnews.com to log in and select their respective dashboard, Just like a car dashboard delivers
Portal Entry Page critical information to the driver (i.e. speed, gear, lights, gas temperature etc.) Each dealer Dashboard
delivers all the current and important information at a glance. (i.e. newest documents, announcements,
calendars, links etc.)

As new documents, events and announcements are added to the sites the information is automatically
posted to the dashboards making it easy for the dealers to stay informed and access files.

SharePoint has provided Karastan a secure online environment that is easy to navigate, can be accessed
from any computer 24/7 and is almost effortless to maintain and manage.

Image Library

Dashboard Document Library

http://www.getsharepoint.com/ourwork/pages/clients_karastan.aspx 7/14/2009
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Page 1 of 1

irrigation Grain 8ins

Diversified Financial Services - Privacy Policy

This is the web site of Diversified Financial Services.

Our postal address is
14010 FNB Pkwy Ste 400
Omaha, NE 68154

We can be reached via e-mail at Qur Email Address

or you can reach us by telephone at 402.964.8040

For each visitor to our Web page, our Web server automatically recognizes
no information regarding the domain or e-mail address.

We collect information volunteered by the consumer or dealer, such as
customer account information or dealer information and/or site registrations.

The information we collect is used for internal review and is then discarded.

With respect to cookies: On Dealer Logins, we set a cookie that helps us
determine on the Dealer Dashboard pages your unique dealer identification
number.

With respect to Ad Servers: We do not partner with or have special
relationships with any ad server companies.

With respect to security: We have appropriate security measures in place in
our physical facilities to protect against the loss, misuse or alteration of
information that we have collected from you at our site and SSL.

If you feel that this site is not following its stated information policy, you may
contact us at the above addresses or phone number.

| Return to Main Page |

©® 2088 Diversified Financial Services, LLC

EXHIBIT
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Q@ur Customers Karastan Mohawk
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Connechng Peoplée & Information

Page 1 of 3

800.260.9357

Request Information

- Our Customers

AchieveGlobal
Twist

Karastan
Biltmore
The Scully Group

Ydesigns R

Multi-View

Caris Healthcare

Portal Entry Page

http://www.getsharepoint.com/ custonierswkarastan.html

Karastan

Karastan has been creating some of the world's most
beautiful rugs for almost three-quarters of a century and
enjoys a dual role as leader in both manufacturing and
interior design innovations,

Karastan needed a secure way to effectively and
efficiently communicate with their four distinct US dealer
networks. Here is some of the information they need to
communicate:

Price Lists and Price Tags
Merchandising and Display information
Marketing and Promotions Calendars
General and Special Announcements
Current Microsoft Word and Excel Files

DEPOSITION

5/3/2008
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Cur Customers Karastan Mohawk

R Sy —

Dashboard

S I

Document Library

Image Library

http://www.getsharepoint.com/customers_karastan.html

Each dealer "Rep Group" needed it's own site so first we
designed a portal "entry" page. All of the dealers go to
www.repnews.com to log in and select their respective
dashboard. Just like a car dashboard delivers critical
information to the driver (i.e. speed, gear, lights, gas
temperature etc.) Each dealer Dashboard delivers all the
current and Important information at a glance. (i.e.
newest documents, announcements, calendars, links etc.)

As new documents, events and announcements are added
to the sites the information is automatically posted to the
dashboards making it easy for the dealers to stay
informed and access files.

SharePoint has provided Karastan a secure online
environment that is easy to navigate, can be accessed
from any computer 24/7 and is almost effortless to
maintain and manage.

Page 2 of 3
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Our Customers Karastan Mohawk Page 3 of 3

dataBridge specializes in building Intranets, Extranets and Business Portals using Microsoft SharePoint. Our primary focus is intranet development,
SharePoint Online Training, Customizing SharePoint, SharePoint development, Microsoft SharePeint consulting and SharePoint suppert, Collaborate more
efficiently as a team with meeting workspaces. Manage tasks, manage documents, share calendars and contact lists with this powerful collaboration suite.
Let us help you customize SharePoint, SharePoint Development, SharePoint Support, SharePoint Consulting SharePoint Online Training, dataBridge
SharePoint Training DVD.

Home | About dataBridge | Overview | Features | Our Customers | Sample Intranet | Training | Contact Us
dataBridge © Copyright 2008 - All Rights Reserved

http://www.getsharepoint.com/customers_karastan.html 5/3/2008
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Diversified Financial Services - Portal

it

| Brokers

Farm Irrigation Industrial Graln Bins Brokers Sale Items

jon Statsment Privacy Policy Statement
cy Policy
tact Diversified This is the web site of Diversified Financial Services.

Our postal address is
AR S 14010 FNB Pkwy Ste 400
F Omaha, NE 68154

We can be reached via e-mail at Qur Email Address

or you can reach us by telephone at 402.964.8040

For each visitor to our Web page, our Web server automatically recognizes
no information regarding the domain or e-mail address.

We collect information volunteered by the consumer or dealer, such as
customer account information or dealer information and/or site registrations.

The information we collect is used for internal review and is then discarded.

With respect to cookies: On Dealer Logins, we set a cookie that helps us
determine on the Dealer Dashboard pages your unique dealer identification
number.

With respect to Ad Servers: We do not partner with or have special
relationships with any ad server companies.

With respect to security: We have appropriate security measures in place in
our physical facilities to protect against the loss, misuse or alteration of
information that we have collected from you at our site and SSL.

If you feel that this site is not following its stated information policy, you may
contact us at the above addresses or phone number,

DEPOSITION
EXHIBIT

http://www.dfsfin.com/PrivacyPolicy.aspx

Page 1 of 2

5/3/2008
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Diversified Financial Services - Portal

http://www.dfsfin.com/PrivacyPolicy.aspx

© 2008 Diversified Financial Services, LLC

Page2 of 2

5/3/2008
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- Bookshelf v7.8: Using Siebel Dealer Dashboards (Dealer) Page 1 of 2

Bookshelf Home | Contents | Index | PDF

Slebel Dealer Administration Guide > Dealers’ Use of Siebel Dealer for Sales >

Using Siebel Dealer Dashboards (Dealer)

Slebel Dealer provides dealer employees with dashboards that allow them to view the most important Information that they need for their work on one screen.
The following dashboards are available:

u Sales Consultant Dashboard. Includes actual and goal unit sales, today's activities, my calendar, current opportunities, and my promotions,

s Sales Manager Dashboard. Includes actual and goal unit sales for team, today's actlvities, my calendar, current opportunities, team's promotions,
and team's calendar.

B Service Employee Dashboard. Includes today's activitles, my calendar, my promotions, and current service requests.
® Service Manager Dashboard. Includes today's actlvities, my calendar, store promotions, and current service requests for team,.

= Store Dashboard. Includes actual and goal unit sales for store, taday's activities, my calendar, current opportunities, team's promotions, and team's
calendar. To be used by the store general manager.

Some of the applets on the dashboards display daily data, and some display monthly data. In addition, the calendar can display data for the day, week, or
month.

m Daily data. The following applets display data for the current day:

u Today's Activities. Dispiays all of the employee's activities for the current day, The first calumn lists activities that have a due date of today and
are not done. The second column lists activities that have a due date of before today and are not done; It continues to display past-due activities
for the number of days defined In Dealer Preference view, as described In Entering Dealer Preferences (Dealer).

NOTE: The Today's Activities only displays certain types of activities, as described in Changing Types of Activities Displayed in the Dealer
Dashboard.

m Current Opportunities. Displays all current opportunities for this consultant where there Is no activity or there has been activity In the last 15

days. This Is based on the value in the Last Actlvity Date In the Opportunity view of the Contacts screen, Whenever you make any change to an
opportunity, this field is updated.

= My Promotions, Team's Promotions, or Store Promotions. Displays all promotions that are active on the current day. Promotions are displayed if

thelr campalgn is not completed, and the creation date Is within 30 days of today's date, and today is between the start date and end date of the
campaign.

= Team's Calendar (Today). Available to sales managers and store manager only. Gives the managers a view of the calendars of all thelr reports
for the current day. The manager can also click the left arrow or right arrow to view their reports' calendars for previous or later days.

= Monthly data. The following applet displays data for the current month: DEPOSITION
EXHIBIT
http://download.oracle.com/docs/cd/B31104_02/books/AutoDIrSIS/AutoDIrSISSales2.html % 5505 3/3/2008




Bookshelf v7.8: Using Siebel Dealer Dashboards (Dealer) Page 2 of 2

B Unit Sales. Displays the actual sales and sales goals for the current month for fleet, new retall and used retall sales, On the sales consultant
dashboard, It displays the actual sales and sales goals for that Individual sales consultant. On the sales manager dashboard, it displays the
actual sales and sales goals for the manager's team. All these sales goals are based on the monthly forecast, described in Process of Creating
the Monthly Forecast (Dealer). Actual data Is based on the Service History view,

= Calendar. Provides a complete calendar for creating and tracking appointments and other actlvities, Employees can display and use a dally, weekly, or
monthly calendar,
To use Dealer dashboards

1. Navigate to the Dashboard screen.

2. From the Show drop-down list, select;
m Sales Consultant Dashboard
e Sales Manager Dashboard
= Service Employee Dashboard
® Service Manager Dashboard
m Store Dashboard

NOTE: Employees can only select the view that is appropriate to them. For example, a sales consultant does not have the sales manager view
available,

The dashboards dispiay the most important Information needed by these employees, In summary form.

3. Sales managers can refresh the data In the dashboard by clicking Refresh. Sales consultants' data is refreshed periodically, based on the refresh
interval set in Dealer Preference view, as described In Entering Dealer Preferences (Dealer).

The Update fleld in the Unit Sales and Activities applets shows the last time that the data was refreshed.,

4. To view more complete Information, click the heading above any of the applets In the dashboard.
The appropriate screen appears, with more complete information.

Siebel Dealer Administration Guide

http://download.oracle.com/docs/cd/B31104_02/books/AutoDIrSIS/AutoDIrSISSales2.html 5/3/2008
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Bookshelf Home | Contents | Index | PDF

Using Siebel Dealer Dashboards (Dealer)

Siebel Dealer provides dealer employees with dashboards that allow them to view the most important information that they need for their work on one screen.
The following dashboards are available:

m Sales Consultant Dashboard. Includes actual and goal unit sales, today's activities, my calendar, current opportunities, and my promotions.

m Sales Manager Dashboard. Includes actual and goal unit sales for team, today's activities, my calendar, current opportunities, team's promotions,
and team's calendar.

® Service Employee Dashboard. Includes today's activities, my calendar, my promotions, and current service requests.
m Service Manager Dashboard. Includes today's activities, my calendar, store promotions, and current service requests for team.
m Store Dashboard. Includes actual and goal unit sales for store, today's activities, my calendar, current opportunities, team's promotions, and team's

calendar. To be used by the store general manager.

Some of the applets on the dashboards display daily data, and some display monthly data. In addition, the calendar can display data for the day, week, or
month.

® Daily data. The following applets display data for the current day:

m Today's Activities. Displays all of the employee's activities for the current day. The first column lists activities that have a due date of today and
are not done. The second column lists activities that have a due date of before today and are not done; it continues to display past-due activities
for the number of days defined in Dealer Preference view, as described in Entering Dealer Preferences (Dealer).

Dashboard.

® Current Opportunities. Displays all current opportunities for this consultant where there is no activity or there has been activity in the last 15
days. This is based on the value in the Last Activity Date in the Opportunity view of the Contacts screen. Whenever you make any change to an
opportunity, this field is updated.

® My Promotions, Team's Promotions, or Store Promotions. Displays all promotions that are active on the current day. Promotions are displayed if
their campaign is not completed, and the creation date is within 30 days of today's date, and today is between the start date and end date of the
campaign.

m Team's Calendar (Today). Available to sales managers and store manager only. Gives the managers a view of the calendars of all their reports
for the current day. The manager can also click the left arrow or right arrow to view their reports' calendars for previous or later days.

= Monthly data. The following applet displays data for the current month:

http://download.oracle.com/docs/cd/E14004 01/books/AutoDIrSIS/AutoDIrSISSales2.html 7/14/2009



Booksheli v8.1: Using Siebel Dealer l'ashboards (Dealer) Page 2 of 2

® Unit Sales. Displays the actual sales and sales goals for the current month for fleet, new retail and used retail sales. On the sales consultant
dashboard, it displays the actual sales and sales goals for that individual sales consultant. On the sales manager dashboard, it displays the

the Monthly Forecast (Dealer). Actual data is based on the Service History view.

m Calendar. Provides a complete calendar for creating and tracking appointments and other activities. Employees can display and use a daily, weekly, or
monthly calendar.

To use Dealer dashboards
1. Navigate to the Dashboard screen.
2. From the Show drop-down list, select:
m Sales Consultant Dashboard
m Sales Manager Dashboard
m Service Employee Dashboard
m Service Manager Dashboard

m Store Dashboard

NOTE: Employees can only select the view that is appropriate to them. For example, a sales consultant does not have the sales manager view
available.

The dashboards display the most important information needed by these employees, in summary form.

3. Sales managers can refresh the data in the dashboard by clicking Refresh. Sales consultants' data is refreshed periodically, based on the refresh

The Update field in the Unit Sales and Activities applets shows the last time that the data was refreshed.

4, To view more complete information, click the heading above any of the applets in the dashboard.
The appropriate screen appears, with more complete information.

Siebel Dealer Administration Guide Copyright © 2008, Oracle. All rights reserved.

http://download.oracle.com/docs/cd/E14004 01/books/AutoDIrSIS/AutoDIrSISSales2.html 7/14/2009
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Siebel Dealer Administration Guide > Overview of Siebel Dealer >

Changing Types of Activities Displayed in the Dealer Dashboard

The dealer dashboards display the employee's activities for the current day, as described in Using Siebel Dealer
Dashboards (Dealer).

There are more than 250 activity types, and dealers would not want to view most of them in the Activities applet of
the dashboard.

By default, the dashboard displays the following types of activities:

® Appointment
m Call - Outbound
m Email
m Fax
m Other
m Warranty Service
m Dealership Visit
You can change which activities are displayed in the dashboard by using List of Values view of the Data

Administration screen. An activity type is listed in the dashboard if it is included in List of Values view with
EAUTO_ACT_SUM_TYPE in the Type field.

To change the types of activities displayed in the dashboard

1. Navigate to the List of Values view of the Data Administration screen.
2. Query to find all records that have EAUTO_ACT_SUM_TYPE.
3. To remove activity types from the dashboard, delete one or more of these records.
4, To add activity types to the dashboard:
a. Add one or more records to the List of Values list.
b. 1In the Type field, enter EAUTO_ACT_SUM_TYPE.

c. Inthe Value and Language Independent Code fields, enter exactly the same values used in the
Activity record.

i b

Siebel Dealer Administration Guide

EXHIBIT

s

http://download.oracle.com/docs/cd/E05553 _01/books/AutoDIrSIS/AutoDIrSISOverview7... 7/10/2009



Goal Line Solutions: My Account -Clients~ et

Clientshet

Haome

il About Us

ST SR

free 866.788.4625 | email info@goallinesolutions.com,

Service

Reach all of your customers quickly.

My Account
Welcome to Goal Line Solutions ClientsNet

ClientsNet is your portal to Goal Line Solutions calling
system. You'll find everything you need to manage your
customer relationship / service in this easy to use area.
The ClientsNet environment features:

--=Just-in-Time reports for all your modules

--=A Knowledge Center including frequently asked
questions, downloads, and more

--»A Message Center to keep you advised of
enhancements, new features, etc.

~>0nline Voice Mail Management System (Microsoft
Media Player required)

-=Microsoft Office export options for your reports
(Microsoft Office required)

-= Account Management for updating contact
information and viewing billing activity

T,. :

home | about us

http://solutions.sales2service.com/account.htm

key executives | partners | services | benefits
industry examples | testimonials | implementation | case studies
my account | contact us

é

CSI/Outbound Call Log In
username:

password:

Francais (' English @

Dealer Dashboard
Postcard ROI

Log In

Goalline Training
Online Training Centre

Page 1 of 1

EXHIBIT

7/14/2009



Goalline Solutions - Closing the Loop on Customer Service Page 1 of 1

COMPANY | PRODUCTS | INVESTOR LOGIN | MYACCOUNT | CONTACT US

CSl/ Outbound Call Account Login

ClientsNet is your portal to Goal Line
Salutions calling system. You'll find
everything you need to manage your
customer relationship / service in this easy to
use area. The ClientsNet enviranment

User Name

features: - it it iy

Just-in-Time reports for all your modules A gasswozd. I

Knowledge Center including frequently asked |
questions, downloads, and maore, e
A Message Center to keep you advised of enhancements, new features, etc. English
Online Voice Mail Management System (Microsoft Media Player required) Francais
Microsoft Office export options for your reports (Microsoft Office required)
Account Management for updating contact information and viewing billing activity Wi

Login Clear

Dealer Dashboard Postcard ROI
Loain Here

Home | ngggng' IIIF‘rodligﬁ'l éongg{uus_
@ Copyright 2008 Goalline Solutions Inc, goallinesclutions.com

EXHIBIT

http://www.goallinesolutions.com/glwebsitev2/MyA ccount.html 7/16/2009



Denon USA | Dealer Dashboard

Please be aware that this section is
currently under construction. Please be
patient while we upgrade our systems.

The Dealer Dashboard is the easiest way for
Denon dealers to get the latest information on
Dencn products, events, company information
and maore, As a Denon dealer, the Dashboard
provides you with all kinds of product related
iterms such as downloads, images, sell sheets,
and mare,

Ml .

Get the latest updates, downloads, and user
manuals for your product.

DEALER DASHBOARD LOG-IN
USERNAME

PASSWORD

0
-

£

FORGOT YOUR PASSWORD?

Denon DI |

http://www.usa.denon.com/DealerDashboard.asp

Privacy Policy | Warranty | Contact Us | Dealer Login | Glebal Home
© 2009 D&M Holdings, Inc. All Rights Reserved.

BUY ONLINE

EXHIBIT

1

Page 1 of 1

Stay up to date on all
things related to your
product.

Does your product need
service? Our authorized
service center network
for U.S. based product
can assist you.

Get the latest updates,
downloads, and user
manuals for your
product.

Enter Zip Code [

7/10/2009




Dashboard Online

Dasfiboard Dealership
Enterprises

"A Leader in Reporting
Solutions for Auto Dealers”

* Contact Us:
(925) 558-2790

» Email Us:

admin@dashboardonline.com

Home

Partners / Clients
Dashboard

Development
Enterprises

"Provides custom
programming, software
products and consulting”

http://dashboardonline.com/

Select a Product

Dashboard provides clients with
a vast array of online reporting
systems. Choose from our list of
products to learn more,

eTools

v DASHBOARD in acsocistic

:"3 DIXOCN HUGHES-,
r

Services

Dashboard leads the
Automotive Industry in
custom enterprise level
reporting solutions. Many of
the nation's most profitable
Dealer Groups are our
clients.

Our solutions are affordable,
professional, and come with
the best support team in the
business.

Page 1 of 1

Company Info

Dashboard is the market
leader in Web
management solutions for
auto dealers. Dashboard
rapidly develops high
quality system products
and related services to
satisfy the current and
emerging needs of our
customers. Our mission is
to exceed customer
expectations for service,
guality, speed of
implementation, ease of
use and support.

@ 2008 Dashboard Dealership Enterprises, All Rights Reserved

7/10/2009



Mclntosh | Dealer Dashboard

Page 1 of 1

Homa ¢ Dealer Dashboard

Melntosh

DEALER DASHBOARD

WELCOME TO THE MCINTOSH DEALER DASHBOARD
This section Is currently under constuction.

If you need software or codes please e-mall your request to Chuck Hinton at
chintenf@meintoshlabscom

1If you need high resolution images, artwork or other Dealer/Distributor Information please email
your request to Sally Goff at sgoff@mcintoshlabs.com

Thank you for your patience.

Mclntash

Dealer Login
Username/email:
Password:
Watedi

Forgot Your Password?

Hame

Site Map

Melntosh Showcase
Product Collection
Owners

inside McIntosh
Lantact Us
Dealar Locator
Intermational

About DEM Holdings, Ing. © Copyright 2009 McIntosh Laboratory, Inc. All Rights Reserved.
McIntosh Japan

Privacy Pollcy

Terms of Use

Dealer Dashboard

EXHIBIT

29

http://www.mcintoshlabs.com/dashboard.asp

7/16/2009



Dealer Dashboard

Welcome to Dealer Dashboard. Please login to your dashboard

Page 1 of 1

Please login to use Dashboard

o " Dashboard Login
Email

Password |

Login

Forgot password? Click here

© 2008 Moore & Scarry Advertising, Inc. All Rights Reserved

http://dealerdashboard. mooreandscarry.com/login.cfm?msg=1

7/10/2009



08.08: Mayline Releases New "Dealer Dashboard" - Workplace Furnishings Page 1 of 2

Home
About WHF

Qur Pariners

Members in the News
SRS Mayline Releases New "Dealer Dashboard”

_ We have simplified dealer access to Mayline information.
lMember Login

The Mayline Group has made it easier than ever for dealers to obtain proprietary information on a host of topics via a n
on the Mayline website. Called the “Dealer Dashboard,” this intranet site allows dealers to obtain up-to-the-hour infor
on Inventory Availability, Order Tracking, Promotions, Factory Closeouts and more. We have made it simple to acce
information 24-hours a day and also avoid possible delays versus calling into customer service.

To access the Dealer Dashboard, one simply goes to the Mayline Group website, www.mayline.com, clicks the
Dashboard link from the lefthand menu, and registers on the secure login page.

You need your Mayline account number, city, state, and phone number currently on file with Mayline. Registration i:
and easy and if you are already signed up for on-line order entry, you're ready to go.

EXHIBIT

g

powered by StructuredWeb

©2009 WorkPlace Furnishings, Inc. The information contained within this website is intended only for use by the membership of
WorkPlace Furnishings and may contain confidential, proprietary, andfor privileged material. Any review, retransmission,
dissemination or other use of, or taking of any action in reliance upon this information by persons or entities other than the
intended users are prohibited.

http://www.workplacefurn.com/sw/common/custom/internet/custompage.asp/customPagelD/32486/CallerPagelD/13757/SWID/1  7/10/2009



0R8.08: Mayline Releases New "Dealer Dashboard" - Workplace Furnishings Page 2 of 2
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Rockford Corporation : Home

| icoHFOKAT]BN

Page 1 of 1

Home | Company Info = | Investor Relations = | Employment =7 | ContactUs | Privacy Policies =

Rockford Corporation (NASDAQ:ROFQ) is a publicly traded audio electronics, speakers & accessories
company manufacturing products under 4 brands,

%kbd Mb‘ 4 Rockford Fosgate produces source units, signal processors,

amplifiers, speakers, subwoofers and accessories for mobile audio

@ ‘f{m/{m‘dm 4 Lightning Audio produces amplifiers, speakers, subwoofers and
accessories for mobile audio markets,

HRDCKFOR

4 Rockford Acoustic Design delivers refined performance in a
ACOUSTIC DESIG

sophisticated automotive sound system built with Rockford's
legendary acoustic engineering expertise and industry-leading
technologies.

&.&EHGE.IH}M 4 InstallEdge.com produces connectors, screws, wiring harnesses,
and accessories for mobile audio & home theater installations.

—@ Home Company Info Investor Relations Employment Contact Us  Privacy Policies ————

& 2009 Rockford Corp, All Rights Reserved.

EXHIBIT

http://www.rockfordcorp.com/home/

Mission Statement

"We are Rockford
Corporation! Fanatics about
audio, We are the standard
of excellence when it comes
to sound. We invent new
technologies to create
innovative products of
exceptional quality and
performance providing the
ultimate sensory
experience.”

7/16/2009




Dealer Dashboard Sign On Page 1 of 1

CORPORATION

AUTHORIZED DERLER DASHBOARD

Please Sign In

Please enter your Dealer Dashboard Username and Password

User Name

Password

| Login | Cancel

Forgot Password? Register

Unauthorized use of this site is prohibited and may subject you to civil and criminal prosecution.

EXHIBIT

B3>

https://login.rockfordcorp.com:4443/sso/jsp/login.jsp?site2pstoretoken=v1.2~A3DBDE4D... 7/10/2009
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English
Training Reporting Dealer Groups Consulting Internet Services Financial & Tax Services Benchmarks Publications
- Login to ProfitFocus™
o Username:
ProfitFocus Dealer Dashboard
Password:
i y . _ mit
[How are you tracking against the industry Submi
£ I Get Password
and our benchmarks?

Subscribe

s.eprofitfocus com

The challenge within today’s environment makes accessing relevant information quickly a priority. Our Dealer Dashboard provides Request a Copy Today
this functionality — when your monthly data is uploaded to our website reports are automatically generated for your viewing.

Download Australian Form

Benefits Australian Clients
i Download New Zealand Form
° Nlo need to reme'mber logins or passwords New Zealand Clients
e View reports easier than ever before

e Confidentiality protected

Contact Us
e One dashboard covers all of your reporting franchises

Jacquie Gerig

This is a complimentary offering for our reporting subscribers. Client Director
Direct: +61 9322 3831
Complete the enquiry form below to enable our team to contact you — we'll then arrange creation and distribution of your Email: jgerig@deloitte.com.au

customized installation CD.

eprofitfocus Hotline

Also — don't hesitate to contact our team if you are not currently a reporting subscriber and would like to explore the benefits of our Free Call: 1300 784 511
Email: eprofitfocus@deloitte.com.au

https://www.eprofitfocus.com/dealerdashboard.asp?languageid=1 7/10/2009
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program.

Dashboard Enquiry Form
First Name* Enquiry

Last Name
Organisation®
Phone

Email*

About | Profiles| Home | Contact Us

https://www.eprofitfocus.com/dealerdashboard.asp?languageid=1 7/10/2009



Arctic Spas Dealer Dashboard

Page 1 of 1

Welcome to the Arctic Spas Dealer Dashboard

Please login with your username & password in the boxes below.

http://dealers.goarctic.co.uk/login.php

Username: | |

Password: | |

Forgotten your password?

EXHIBIT

33
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ismtraining.com

Posts Tagged ‘the dealer dashboard’

TheDealerDashboard.com

Wednesday, February 4th, 2009

Here is a great new tool to help you track your entire e-commerce department’s initiatives. Monitor in real time all spending and performance.
Are you putting your ad dollars where you are getting the best results? TheDealerDashboard.com will tell you. Check it out at
TheDealerDashboard.

:
- Pages

o About
« Archives

o February 2009
o October 2008 EXHipr

. Categories 5/(0

ismtraining.com is proudly powered by WordPress

http://ismtraining.com/blog/?tag=the-dealer-dashboard 7/10/2009
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Entries (RSS) and Comments (RSS).
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Dashboard Dealership Enterprises - Company Profile on LinkedIn Page 1 of 2

Linked meg Home | What is Linkedin? | Join Today | Sign In Language
Companies FAQ
Dashboard Dealership Enterprises Find a company

This is the limited version of the Dashboard Dealership Enterprises company profile: Join LinkedIn or Sign In to see more
information.

Dashboard is the market leader in Web Management
solutions for auto dealers, including analytics & exception
based reporting. Dashboard rapidly develops high quality
system products and related services to satisfy the current

Last edited by CEO at Dashboard Dealership Enterprises

Key Statistics about Dashboard Dealership
Enterprises

and emerging needs of our customers. Our mission is to exceed customer Headquarters San Francisco Bay Area
expectations for service, quality, speed of implementation, ease of use industry Automotive
and... see more Type Privately Held

Company Size 20 employees
Founded 1997
Website http://iwww.dashboardonlin...

Specialties
Automotive, Software, Reporting, KPl's, Analytics, Al, Enterprise-Solutions

Your Connections to Dashboard Dealership Enterprises
EXHIBIT

€

To see how you’re connected: Join Now or Sign In

This Linkedin Company Profile was created by LinkedIn and is about Dashboard Dealership Enterprises. This page is nol endorsed by or affiliated with
Dashboard Dealership Enterprises, For questions regarding Linkedin Company Profiles, contact us.

http://www linkedin.com/companies/dashboard-dealership-enterprises 7/10/2009
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Company Customer Service | About LinkedIn | Learning Center | Blog | Advertising | Press | Partners | Careers
Tools Overview | Outlook Toolbar | Browser Toolbar | Mobile | Developers | Polls
Products Linkedin Answers | LinkedIn Jobs | Recruiting Solutions | LinkedIn Updates | Company Directory | Jobs Directory

Copyright & 2002 Linkedin Corporation. All rights reserved. | User Agreement | Privacy Policy | Copyright Policy
Use of this site is subject to express terms of use, which prohibit commercial use of this site. By continuing past this page, you agree to abide by these terms,

http://www.linkedin.com/companies/dashboard-dealership-enterprises 7/10/2009
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Already a Spoke Member? Sign In | Join | Browse People | Browse Companies | Help

a person Name Title : Company Search

http://www.spoke.com/info/pEoN5SFP/MarvaGill-Herndon 7/10/2009



Marva Gill-Hemdon, Dealer Dashboard Coordinator, Harley-Davidson, Inc., Milwaukee, WI in Spoke's business directory | Sp... Page 2 of 4

Marva Gill-
Herndon

Dealer Dashboard Coordinator at
Harley-Davidson, Inc.

3700 West Juneau Avenue oy k,;?qj}lleg-;v

of Cowrse
P

Milwaukee, WI 53208 SXEN
—_— Join Spoke to learn more :
% This is me information about Marva
LI Email
Bookmark gecent 4ob
osts

= Find Your profile

Biography
Tags: Harley-Davidson, Inc., WI, manufacturer of

motorcycles/bicycles, Dealer Dashboard Coordinator

Jobs & Associations Join to view all

Dealer Dashboard Coordinator at Harley-
Davidson, Inc.

Coworkers Join to view all (2,798)

Jim Haney John Hevey Erik Buell

Chief President and Chairman and
Information... COO... Chie...

http://www.spoke.com/info/pEoN5FP/MarvaGill-Herndon

Find the people you are looking for.

Connect directly with 55 @
million business peaople.

Find new business
opportunities.

— P

Find the missing link that
you don"t know you know.

Join today!

Harley® Motorcycles
Come See New Models at the Official
Harley-Davidson Motor Co. Website!

www . harley-davidson.com/ridefree

Dashboard Software
Powerful Business Software for

Dashboarding and Scorecarding.
www.prophix.com/reporting

Data Dashboards
Interactive data dashboard and KPls
Leading data dashboard software

www.iDashboards.com
vV Ads by Google
Looking for a job?
Use Spoke to get direct
access to hiring managers

and recruiters.

Find a job!
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Join to view Join to view Join to view Dm@
President and Vice President, T... VP Continuous Coordinator

SimplyHired

Join to view Join to view Jbin to view
Vice President, Vice President, C... Vice President,
N... s

Has this info changed?

- Ads by Google Kpi Dashboard Dashboard Reporting  Scorecard Dashboard Used Motorcycles Motorcycles for Sale

Best-of-Breed m PROEN

Dashboard Reporting Software |
e ' | Wcﬂch dgmp now >

Feardhark - Ads hv Grnnle

wwww nranhiv com
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